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Prospecting – finding and qualifying prospective clients – is the first step in the
selling proposition. It can also be the most daunting. The first big hurdle is
knowing where to look for opportunities and recognizing them when they present
themselves. Then there’s the fear of rejection that makes it so hard to approach
strangers and talk to them persuasively about the product or service you
represent. The good salesperson recognizes these challenges and finds ways to
cope with them. The great salesperson, according to sales legend Tom Hopkins,
turns them to her advantage and uses them to supercharge her selling and sell,
sell, sell.

Whether you’re a newcomer to sales or a seasoned pro, Sales Prospecting For
Dummies is your survival guide for generating new leads. Tom Hopkins helps
you gain a solid perspective on what prospecting is and shares simple, yet
powerful ways to build a prosperous selling career by meeting and getting to
know the right people. You’ll find out how t o:

Build an appealing image●

Polish your phone skills●

Tap business contacts for leads●

Prospect your customer list●

Use the power of the Internet●

Get the biggest bang for your advertising buck●

Here’s a gold mine of tried-and-true techniques and strategies for finding and
keeping clients from America’s number one sales trainer. You’ll discover how to
set your goals, plan your time, and multiply your leads by:

Obtaining valuable free information from newspapers, magazines and●

specialized journals, radio and television, the Internet, and more
Developing a network of friends and associates; and mining it for all it’s worth●

Speaking so others will listen and maximizing every meeting with every person●

Techniques for getting satisfied customers to become an endless source of new●

referrals
Building your image to the point where prospects seek you out●

Handling failure and rejection, keeping a positive attitude, and staying●

motivated
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A concise, yet comprehensive guide to getting and maintaining a salesperson’s
most vital lifeline – new prospects – Sales Prospecting For Dummies is an
indispensable tool of the trade for rookies and veteran salespeople alike.
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Prospecting – finding and qualifying prospective clients – is the first step in the selling proposition. It can
also be the most daunting. The first big hurdle is knowing where to look for opportunities and recognizing
them when they present themselves. Then there’s the fear of rejection that makes it so hard to approach
strangers and talk to them persuasively about the product or service you represent. The good salesperson
recognizes these challenges and finds ways to cope with them. The great salesperson, according to sales
legend Tom Hopkins, turns them to her advantage and uses them to supercharge her selling and sell, sell,
sell.

Whether you’re a newcomer to sales or a seasoned pro, Sales Prospecting For Dummies is your survival
guide for generating new leads. Tom Hopkins helps you gain a solid perspective on what prospecting is and
shares simple, yet powerful ways to build a prosperous selling career by meeting and getting to know the
right people. You’ll find out how t o:

Build an appealing image●

Polish your phone skills●

Tap business contacts for leads●

Prospect your customer list●

Use the power of the Internet●

Get the biggest bang for your advertising buck●

Here’s a gold mine of tried-and-true techniques and strategies for finding and keeping clients from
America’s number one sales trainer. You’ll discover how to set your goals, plan your time, and multiply your
leads by:

Obtaining valuable free information from newspapers, magazines and specialized journals, radio and●

television, the Internet, and more
Developing a network of friends and associates; and mining it for all it’s worth●

Speaking so others will listen and maximizing every meeting with every person●

Techniques for getting satisfied customers to become an endless source of new referrals●

Building your image to the point where prospects seek you out●

Handling failure and rejection, keeping a positive attitude, and staying motivated●

A concise, yet comprehensive guide to getting and maintaining a salesperson’s most vital lifeline – new
prospects – Sales Prospecting For Dummies is an indispensable tool of the trade for rookies and veteran
salespeople alike.
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Editorial Review

From the Back Cover
Praise for Sales Prospecting For Dummies "If you want to thrive, study this book, set your goals, plan your
time, multiply your leads, and master the art of prospecting." — Linda Brock-Nelson, Executive Vice
President, Linda Brock Auto Mall "I recommend this book to the novice salesperson as well as the seasoned
pro." — Robert L. Shook, Author, The Greatest Stories Ever Told

Includes real-world strategies that get results!

Your first aid kit® for generating new leads!

Stay focused using these goal-setting and time-planning tips Take advantage of Tom Hopkins' proven sales
methods and find out how to turn a few bits of information into excellent leads. From utilizing free
prospecting resources to maximizing your advertising and direct mail campaigns, this friendly guide will
show you how to develop your skills — and watch your sales grow!

Discover how to: Build an appealing image Polish your telephone skills Tap business contacts for leads
Prospect your customer list Use the power of the Internet

Get smart! www.dummies.com

About the Author
Tom Hopkins became a millionaire at age 27 and was the nation's leading real-estate trainer by the time he
turned 30. He has written numerous books and conducts seminars worldwide.

Users Review

From reader reviews:

Tom Seaman:

Nowadays reading books are more than want or need but also turn into a life style. This reading routine give
you lot of advantages. Associate programs you got of course the knowledge the actual information inside the
book that improve your knowledge and information. The knowledge you get based on what kind of e-book
you read, if you want drive more knowledge just go with knowledge books but if you want truly feel happy
read one using theme for entertaining like comic or novel. Often the Sales Prospecting For Dummies is kind
of guide which is giving the reader capricious experience.

Tabitha Devore:

The reserve with title Sales Prospecting For Dummies has a lot of information that you can find out it. You
can get a lot of gain after read this book. This book exist new understanding the information that exist in this
guide represented the condition of the world currently. That is important to yo7u to know how the
improvement of the world. This particular book will bring you with new era of the internationalization. You
can read the e-book on your smart phone, so you can read the item anywhere you want.



Peter Christensen:

Sales Prospecting For Dummies can be one of your basic books that are good idea. Many of us recommend
that straight away because this publication has good vocabulary that could increase your knowledge in
language, easy to understand, bit entertaining however delivering the information. The writer giving his/her
effort to place every word into joy arrangement in writing Sales Prospecting For Dummies however doesn't
forget the main place, giving the reader the hottest in addition to based confirm resource facts that maybe
you can be one among it. This great information can drawn you into new stage of crucial considering.

Yolanda Harris:

Is it a person who having spare time subsequently spend it whole day by simply watching television
programs or just lying down on the bed? Do you need something new? This Sales Prospecting For Dummies
can be the reply, oh how comes? It's a book you know. You are thus out of date, spending your spare time by
reading in this brand-new era is common not a nerd activity. So what these ebooks have than the others?
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