Driving Demand: Transforming B2B
Marketing to Meet the Needs of the Modern
Buyer

= — N D By Carlos Hidalgo
CARLOS HIDALGO
Read Online ©

Driving Demand: Transforming B2B Marketing to Meet the Needs of the
M odern Buyer By Carlos Hidalgo

Carlos Hidalgo provides a clear roadmap and framework on how B2B
organizations can implement change management and transform their Demand
Generation. Case studies and excerpts from B2B marketing practitioners and
ANNUITAS clients who have transformed their organi zations and how they
accomplished this change are incorporated throughout the book.
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Carlos Hidalgo provides a clear roadmap and framework on how B2B organizations can implement change
management and transform their Demand Generation. Case studies and excerpts from B2B marketing
practitioners and ANNUITAS clients who have transformed their organizations and how they accomplished
this change are incorporated throughout the book.
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Editorial Review

Review

"Carlos deftly breaks down both the new and classic challenges to building programs that continuously
deliver demand through sales and marketing, all while actually differentiating your product or service from
the pack. This book is as thorough as it is accessible. | would recommend it to anyone who needsto create
demand and doesn't want to follow victim to the usual shortsighted traps organizations often fall into." -Jesse
Noyes, Vice President of Product Marketing, Content & Communications, Kapost

'Driving Demand provides B2B marketers with two truly hard thingsto find: a strategic framework for their
demand generation program and specific tactics that provide area "how-to" on execution. Carlos includes
real stories that transform a potentially esoteric topic into agreat read. Driving Demand is an essential book
for any B2B marketing organization.' -Craig Rosenberg, Chief Analyst, TOPO

"Compelling! For B2B marketing leaders assessing the challenge of Demand Generation Transformation and
asking, 'Isit worth it? - Driving Demand is the manifesto that proves the value and provides the roadmap to
manage change as you get the job done." -Ardath Albee, author, Digital Relevance: Devel oping Content and
Strategies that Drive Results

"At this point, there is no doubt that all B2B marketing organizations need modern demand generation
strategies. All too often, these companies think buying technology is all that's needed - but that's just not true.
Driving Demand is a must-read blueprint for everything EL SE that's required for success, including aligning
people, process, and content with technology, including tips for the hard issues of change management and
transformation.” -Jon Miller, CEO and Co-Founder of Engagio

About the Author

Carlos Hidalgo isthe CEO and Principal at ANNUITAS, Inc., aleading Demand Generation and Change
Management Firm. In hisrole, Hidalgo works with CMOs and marketing leaders in an effort to transform
their demand generation discipline and ensure there is alignment throughout the people, process, content and
technology i.e. Demand ProcessSM. Many Fortune 500 companies across multiple business sectors have
relied on Carlos and histeam at ANNUITAS to shape and guide their Demand Generation transformation.

Carlos has over 20 years experience as both a practitioner and consultant in B2B marketing and isa
recognized thought leader in the marketing industry. As an international speaker and avid blogger, heis often
sought after for his opinion on trends and happenings in the B2B marketing industry.

Users Review
From reader reviews:
Enrigue Hayes:

Have you spare time for any day? What do you do when you have alot more or little spare time? That's why,
you can choose the suitable activity for spend your time. Any person spent all their spare time to take a strall,
shopping, or went to the particular Mall. How about open or read a book allowed Driving Demand:
Transforming B2B Marketing to Meet the Needs of the Modern Buyer? Maybe it is for being best activity



for you. Y ou recognize beside you can spend your time with your favorite's book, you can cleverer than
before. Do you agree with its opinion or you have some other opinion?

Murid Colvard:

What do you think of book? It isjust for students since they're still students or the item for all people in the
world, the particular best subject for that? Only you can be answered for that question above. Every person
has diverse personality and hobby per other. Don't to be compelled someone or something that they don't
desire do that. Y ou must know how great in addition to important the book Driving Demand: Transforming
B2B Marketing to Meet the Needs of the Modern Buyer. All type of book are you able to see on many
resources. You can look for the internet resources or other social media.

Richard Cary:

Spent a free the perfect time to be fun activity to try and do! A lot of people spent their free time with their
family, or their particular friends. Usually they undertaking activity like watching television, planning to
beach, or picnic inside park. They actually doing same task every week. Do you fedl it? Do you need to
something different to fill your own personal free time/ holiday? Might be reading a book could be option to
fill your cost-free time/ holiday. The first thing that you will ask may be what kinds of reserve that you
should read. If you want to attempt ook for book, may be the book untitled Driving Demand: Transforming
B2B Marketing to Meet the Needs of the Modern Buyer can be fine book to read. May be it may be best
activity to you.

Tracy Cluck:

Y ou can find this Driving Demand: Transforming B2B Marketing to Meet the Needs of the Modern Buyer
by visit the bookstore or Mall. Simply viewing or reviewing it may to be your solve chalenge if you get
difficulties for ones knowledge. Kinds of this publication are various. Not only by means of written or
printed but additionally can you enjoy this book through e-book. In the modern eraincluding now, you just
looking by your mobile phone and searching what their problem. Right now, choose your own persona ways
to get more information about your book. It is most important to arrange you to ultimately make your
knowledge are still upgrade. Let's try to choose correct ways for you.
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