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The Wedge offers a powerful, proven technique to distinguish you from the
incumbent agent and help you win new business. Y ou will dramatically increase
your "win ratio" and add satisfied clients to your book of business by researching
apotential client, building rapport, and discovering the client's inner
dissatisfaction in the current relationship.

Learn Why Traditional Selling Doesn't Work

Learn What Y ou Need To Know To Win Rapport, Discovery, Differentiation
The Six Steps of The Wedge

Wedge Scripting Aids

and More!

Randy Schwantz s The Wedge strips away the theoretical and packs in the most
practical salestechniquesto come along inthelast ten years. If a salesperson is
not Driving the Wedge, they re just spinning their wheels!

Richard F. Yadon, Jr.

Director of Sales

Willis Corroon Corporation of Kansas

After reading The Wedge, and applying its principles to my sales presentations, |
landed arather large account that | know a competitor was a so avidly pursuing.
That alone makes the investment in this book worthwhile.

kemspeaks

Amazon.com online reviewer

Phoenixville, PA

Randy Schwantz is President & CEO of The Wedge Group, a sales training and
consulting firm headquartered near Dallas, Texas. Heisin the business of
helping agencies, carriers and other companies accelerate their profitable growth
by integrating their sales people, support staff and executive leadership into a
high-performance team.
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The Wedge offers a powerful, proven technique to distinguish you from the incumbent agent and help you
win new business. Y ou will dramatically increase your "win ratio” and add satisfied clients to your book of
business by researching a potential client, building rapport, and discovering the client's inner dissatisfaction
in the current relationship.

Learn Why Traditional Selling Doesn't Work

Learn What Y ou Need To Know To Win Rapport, Discovery, Differentiation

The Six Steps of The Wedge

Wedge Scripting Aids

and More!

Randy Schwantz s The Wedge strips away the theoretical and packs in the most practical sales techniquesto
come along in the last ten years. If a salesperson is not Driving the Wedge, they re just spinning their wheels!
Richard F. Yadon, Jr.

Director of Sales

Willis Corroon Corporation of Kansas

After reading The Wedge, and applying its principles to my sales presentations, | landed arather large
account that | know a competitor was also avidly pursuing. That alone makes the investment in this book
worthwhile.

kemspeaks

Amazon.com online reviewer

Phoenixville, PA

Randy Schwantz is President & CEO of The Wedge Group, a salestraining and consulting firm
headquartered near Dallas, Texas. Heisin the business of helping agencies, carriers and other companies
accelerate their profitable growth by integrating their sales people, support staff and executive leadership into
a high-performance team.
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Editorial Review

Users Review

From reader reviews:
Michael Hill:

What do you think about book? It isjust for students because they're till students or the item for all people
in the world, what best subject for that? Only you can be answered for that query above. Every person has
various personality and hobby for every other. Don't to be forced someone or something that they don't want
do that. Y ou must know how great and important the book The Wedge: How to Stop Selling and Start
Winning. All type of book can you see on many sources. Y ou can look for the internet solutions or other
social media

Timothy McKinney:

Reading areserve can be one of alot of activity that everyone in the world likes. Do you like reading book
therefore. There are alot of reasons why people enjoyed. First reading a e-book will give you alot of new
information. When you read a book you will get new information simply because book is one of numerous
ways to share the information or perhaps their idea. Second, examining a book will make you more
imaginative. When you reading through a book especially hype book the author will bring one to imagine the
story how the figures do it anything. Third, you can share your knowledge to other people. When you read
this The Wedge: How to Stop Selling and Start Winning, it is possible to tells your family, friends aswell as
soon about yours guide. Y our knowledge can inspire different ones, make them reading a book.

Donald Jefferies:

The Wedge: How to Stop Selling and Start Winning can be one of your beginner books that are good idea.
Many of us recommend that straight away because this book has good vocabulary which could increase your
knowledge in vocab, easy to understand, bit entertaining but delivering the information. The writer giving
his/her effort to put every word into pleasure arrangement in writing The Wedge: How to Stop Selling and
Start Winning nevertheless doesn't forget the main point, giving the reader the hottest and based confirm
resource details that maybe you can be one among it. This great information can drawn you into new stage of
crucia pondering.

Jessica Bowman:

Many people spending their time by playing outside with friends, fun activity together with family or just
watching TV the whole day. Y ou can have new activity to pay your whole day by studying a book. Ugh, you
think reading a book will surely hard because you have to take the book everywhere? It ok you can have the



e-book, having everywhere you want in your Touch screen phone. Like The Wedge: How to Stop Selling
and Start Winning which is finding the e-book version. So, try out this book? Let's find.
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